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Challenge
When three successful 
veterinarians decided to 
turn their expertise into a 
veterinary business consulting 
firm, our extensive knowledge 
of the animal and equine 
health industry made 
LePoidevin Marketing their 
first choice for a branding 
agency. The new company 
needed a name and an 
identity that would resonate 
globally and quickly establish 
it as the premier business 
education, support and 
consulting organization for 
veterinarians.

Solution
The company aimed to 
provide veterinarians with the 
business training they may not 
have received in veterinary 
school, helping them set 
their practices up for ongoing 
success through intensive 
seminars, online resources and 
networking opportunities. 
Through LePoidevin’s signature 
brand archetyping process, 
the name Oculus Insights, its 
logo and the brand promise of 
“Where insights and actions 
meet” emerged. PR campaign 
materials, a website landing 
page and print ads followed.

Results
Thanks to a proper branding 
process and foundation, 
Oculus Insights was 
positioned as a leading 
advisor to veterinary 
professionals right from the 
start. In less than a year, the 
company was profitable and 
already exceeding its goals: 
participation in the business 
education program was 50% 
more than expected, and the 
company was able to launch 
new services in Australia and 
China ahead of schedule. 

Shaping a big idea into a global identity. 
Setting a company up for success.

Advancing your position.
LePoidevinMarketing.com  |  262-754-9550

Company  |  Oculus Insights

“Oculus Insights has been what I 

have been looking for, for years. With a 

relaxed learning environment that provides 

an exuberant amount of information, 

Oculus VBS gives me flexibility to work 

at my own pace with very supportive 

instruction as well as great networking 

opportunity. The support of the 

veterinary industry allows this to be a 

very affordable option for anyone with 

a passion for business and a desire to 

succeed and surpass expectations as a 

veterinary business owner or manager.”

Dr. Ryan Zimmerman

Westview Veterinary Hospital, Inc. 

Freemont, Ohio – www.westviewvethospital.com 

Second Year Student,

Veterinary Business School

DEVELOPING BUSINESS SKILLS TO BUILD 

A MORE PROFITABLE VETERINARY PRACTICE.

Introducing Veterinary Business School (VBS) – a way to give veterinarians and key staff member’s practical 

business education and tools that can be easily implemented into practice to realize immediate success. This 

five-year curriculum offers a flexible schedule to allow the busy veterinarian or manager a high level of knowledge 

and immediate results, all while continuing to practice operations without the time and expense of traditional 

MBA programs. All of this is done with the support and backing of your peers in a small group setting. Find out 

how the Veterinary Business School can help your business thrive in an increasingly challenging market.

Find more information and testimonials at: 

www.VeterinaryBusinessSchool.com
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